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The Customer Service and Sales Monogement Pathway allows for students to get the skills

they need for in demand jobs and, if the student desires, to continue their eduvcation to qualify for
higher skilled, higher paying jobs.

To lzarn more about Westemn'’s Sales Manogement Progrom please contact us ot

; westerntc.edu/business
salesmanagemeni@wedemtc.edu E




